
We were amazed as to the response we received and the speed 

in which our reservation requests were filled. Salter & Associates 

made the project a team effort, helping with condo sales way 

ahead of our original plans.”

 — James Cochran, 

  CEO, RCDI

“

CLIENT: 

RCDI

Property Development Project

PROJECT SUMMARY:

RCDI asked Salter & Associates to develop 
a multi- level marketing program for their new 
Myrtle Beach property, Water’s Edge. S&A 
worked with RCDI marketing and property 
development personnel to design a plan to 
reach emerging wealth accumulating families 
within a specified geographic region (approx-
imately 10 hours driving time to Myrtle 
Beach). The end result was a marketing pro-
gram focused on families seeking beach front 
vacation resort living with easy access to the 
beach and all its amenities.

Condo owners were empowered with sales 
tools to attract high season renters to their 
ocean front condominiums. The result was a 
marketing success story – owners were shown 
how attractive the facility had become and it 
became a destination resort in Myrtle Beach, 
South Carolina.

SERVICES: 

Sales tool kit
Brochures
Direct mail
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